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Important Information 

This document is a marketing communication. It is intended exclusively for clients in the "professional clients" client category pursuant to section 67(2) of the WpHG and/or 

"eligible counterparties" pursuant to section 67(4) of the WpHG, and is not meant for private clients. This information and references to issuers, financial instruments or 

financial products do not constitute an investment strategy recommendation  pursuant to Article 3 (1) No. 34 Regulation (EU) No 596/2014 on market abuse (market abuse 

regulation) nor an investment recommendations pursuant to Article 3 (1) No. 35 Regulation (EU) No 596/2014, both provisions in connection with section 85 (1) of the 

German Securities Trading Act (WpHG).  

As a marketing communication this document does not meet all legal requirements to warrant the objectivity of investment recommendations and investment strategy 

recommendations and is not subject to the ban on trading prior to the publication of investment recommendations and investment strategy recommendations. This 

document is intended to give you an opportunity to form your own view of an investment However, it does not replace a legal, tax or individual financial advice. Your 

investment objectives and your personal and financial circumstances were not taken into account. We therefore expressly point out that this information does not constitute 

individual investment advice. Any products or securities described may not be available for purchase in all countries or only in certain investor categories. This information 

may only be distributed within the framework of applicable law and in particular not to citizens of the USA or persons resident in the USA. The statements made herein 

have not been audited by any external party, particularly not by an independent auditing firm.  

You should always make an investment decision based on the sales documentation (key investor information, sales prospectus, the current annual report and, if 

applicable, the semi-annual report), which provide detailed comments on the opportunities and risks of the financial instrument. The sales documentation in German 

language is available free of charge from Universal-Investment-Gesellschaft mbH and Joh. Berenberg, Gossler & Co. KG (Berenberg), Neuer Jungfernstieg 20, 20354 

Hamburg, Germany and at the following website:  www.berenberg.de/fonds/  

The statements contained in this document are based either on the companyôs own sources or on publicly accessible third-party sources, and reflect the status of 

information as of the date of preparation of the presentation stated below. Subsequent changes cannot be taken into account in this document. The information given can 

become incorrect due to the passage of time and/or as a result of legal, political, economic or other changes. We do not assume responsibility to indicate such changes 

and/or to publish an updated document.  

Past performance, simulations and forecasts are not a reliable indicator of future performance and custody fees may occur which can reduce overall performance.  

For investors in Switzerland: The fundôs domicile is Luxembourg. The fund is qualified for distribution to non-qualified investors in Switzerland. The paying agent in 

Switzerland is Tellco AG, Bahnhofstrasse 4, CH-6430 Schwyz and the representative is 1741 Fund Solutions AG, Burggraben 16, 9000 St. Gallen, Switzerland.  The 

prospectus including the general and specific terms, the key investor information document (KIID) as well as the annual and semi-annual report of the fund may be 

obtained free of charge and in German language from the aforementioned representative (Phone +41 58 458 48 00). For shares distributed in or from Switzerland place of 

execution and jurisdiction is at the representativeôs registered office. 

Please refer to the online glossary at www.berenberg.de/glossar for definitions of the technical terms used in this document.  

Date: 30.09.2019 
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Agenda 

Important information 2 

1 Introduction and market background 4 

2 Equity Fund Management 9 

3 Investment philosophy  16 

4 Fund overview 19 

5 Investment process and examples 27 

6 Summary 39 

7 Appendix 41 

3 



Introduction and market 

background 01 



5 

Solid business policy 

Shareholder structure 

 

30.4% Berenberg family 

 

26.1% PetRie Beteiligungsgesellschaft 

mbH  

(Dr Hans-Walter Peters [Managing 

Director] and Hendrik Riehmer) and  

Dr Hans-Walter Peters 

 

1.5% Former managing partners 

15% Christian Erbprinz zu Fürstenberg 

15% Professor Dr Jan Philipp 

Reemtsma  

12% Compagnie du Bois  

Sauvage S.A. 

 

Employees* 
 

1,159 1,236 
1,407 1,474 

1,640 

14 15 16 17 18

32.9 
35.7 36.3 37.0 36.7 

14 15 16 17 18

Assets under management* 
ú bn 

To this day, Berenberg has 

been run by managing 

partners who ensure 

continuity in our business. 

 

Dr Hans-Walter Peters (Spokesman) and Hendrik Riehmer (from left) 

As at 31.12.2018 

* Berenberg Group without Berenberg Bank  

(Schweiz) AG 
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Source: BofAML European Equity and Quant Strategy, 2019 

Relative Performance: Quality vs. Risk 

Quality 

ÅHigh growth 

ÅStrong balance sheet 

ÅLow volatility 

Risk 

ÅVolatile growth 

ÅWeak balance sheets 

ÅHigh volatility 



European Equity markets in relatively good shape 
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Long-term outperformance - For large caps, a focused 

approach is what counts  

*Sharpe Ratio is a business ratio that relates the excess return of a financial instrument over the risk-free interest rate to volatility. 

MSCI Europe Small Cap relative to MSCI Europe Large Cap 

0.4 

0.2 

0.5 

0.4 

0.7 

0.5 

10 Years Since
31.05.1994
(Small Cap

since
29.12.2000)

MSCI Europe Large Cap

MSCI Europe Mid Cap

MSCI Europe Small Cap

Sharpe Ratio* 

Source: MSCI; BofAML European Equity & Quant Strategy; 31.12.1996 ï 04.06.2019 Source: MSCI; 31.01.2019 
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Berenberg is one of the leading private banks in the world 
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Strong Berenberg Platform  

ÅEquity investments as an integral part of our DNA 

ÅVery good equity research house  

ÅEntrepreneurial thinking and short decision-making processes 

 

 

Excellent Equity Team 

Å12-person, experienced team with excellent track record and many years of experience 

ÅProven concept and clear investment philosophy 

ÅBest fund provider for German equities* 

 

429-year history 

ÅPersonally liable partners 

ÅEUR 36.7 billion of assets under management and 1640 employees¹ 

ÅWealth and Asset Management, Investment Banking and Corporate Banking with strong 

presence in Hamburg, Frankfurt, London and New York 

 

*Fund rating agency Citywire 2019  



Specialised team with longstanding experience  
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* Entry year into the industry 

One shared investment 

philosophy 
Passion for equities 

Everyone brings in their 

opinion 
Learn from mistakes 

Peter Kraus, CFA 

Head of Small Cap Equities 

Small Caps 

2000* 

Oliver Fritz 

Portfolio Manager 

All Caps 

2013* 

Sabrina Bendel 

Product Specialist 

Equities 

2014* 

Sebastian Leigh 

Portfolio Manager 

German All Caps 

2017* 

 

Kay Eichhorn-Schott, CFA 

Portfolio Manager 

All Caps 

2015* 

 

Martin Hermann, CFA 

Portfolio Manager 

All Caps 

 2010* 

Bernd Deeken, CFA, CAIA 

Portfolio Manager 

ESG Specialist 

2010* 

Katharina Stegemann, CFA 

Portfolio Manager 

Small Caps 

2013* 

Michael Schopf, CFA 

Portfolio Manager 

Small Caps 

2007* 

Matthias Born 

CIO Equities 

Head of Investments 

All Caps 

2001* 

Justus Schirmacher 

Portfolio Manager 

All Caps 

2014* 

Andreas Strobl, CEFA, CIIA 

Portfolio Manager 

German All Caps 

2002* 



Proven concept 

Fundamental                     

Equity Analysis 

 

Å Bottom-Up-Equity Selection*                   

Å Independent research with contact 

to top management of the 

companies  

 

Long term                    

investment horizon 

 

Å Identification of structural, 

sustainable growth drivers 

Å No short-term bets on political or 

macro-economic themes 

Å Investments are made in individual 

stocks that may develop better than 

the broad market in the long term 

 

Risk-                                          

management 

 

ÅDisciplined implementation of our 

investment approach 

ÅAnalysis of single stock risk profile 

ÅMonitoring of portfolio risk 

ÅConsidering ESG** risk 

12 

Low Portfolio turnover 
Active and independent of 

benchmark indices 
Risk reduction 

* Investment strategy in which the growth potential of individual companies is analysed first.  

 **ESG is the English abbreviation for Environment, Social, Governance. 

The aim is to offer our customers a return above the benchmark index. In doing so, we pay attention to an 

appropriate risk profile.  
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Fund overview 

Berenberg European  

Focus Fund 

 

Focus on European Large 

Caps, Small / Mid Caps 

can be added  

(usually around 25%) 

 
 
 

Fund manager:  

Matthias Born 

Berenberg European  

Small Cap 

 
 

Focus on European Small 

Caps, Market cap between 1 

and 4 bn 

 

 

 

Fund manager:   

Peter Kraus 

Berenberg Aktien- 

Strategie Deutschland 

 

Focus on German Large 

Caps, Small / Mid Caps 

can be added  

(usually around 40%) 

 

 

Fund manager:  

Andreas Strobl 

Berenberg Eurozone  

Focus Fund 

 

Focus on Euro Area Large 

Caps, Small / Mid Caps 

can be added  

(usually around 35%) 

 

 

Fund manager:  

Matthias Born 

Berenberg-1590-Aktien  

Mittelstand 

 

Focus on German speaking 

area, Small / Mid Caps up to 

5 bn market cap 

 

 

 

Fund manager:  

Andreas Strobl 

Germany Europe Small / Micro Caps 

Berenberg European 

Micro Cap 

 

Focus on European Micro 

Caps, Market cap up to      

1 bn 

 

  

 

Fund manager:  

Peter Kraus 

Berenberg Global  

Focus Fund 

 
 

Concentrated Portfolio with 

30 fast growing Shares  

 

 

 

 

Fund manager:  

Martin Hermann 

Global 

Berenberg Sustainable 

World Equities 

 

Global Shares focused on 

structural ESG Growth 

Drivers, Small / Mid Caps are 

usually added 

 

 

Fund manager:  

Bernd Deeken 



Performance 
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Source: Berenberg, 30. September 2019 

Performance 

Fonds 
Investment 

focus 

Bench- 

mark 

Fund-

manager 

Fund- 

volume 

Since 

Inception 

Relative 

since 

Inception 

 YTD 
Relative 

YTD 

Berenberg  

Aktien-Strategie 

Deutschland (M) 

All-caps 

Germany 
HDAX 

Andreas  

Strobl 

90 m  

EUR 
-0.8% 

(16.06.2017) 

-1.6% 
(16.06.2017) 

+19.5% +0.8% 

Berenberg-1590- 

Aktien Mittelstand (I) 

Small/Mid-

caps Germany 
MDAX 

Andreas  

Strobl 

175 m  

EUR 
+40.9% 

(04.12.2015) 

+17.0% 
(04.12.2015) 

+17.9% -2.0% 

Berenberg European  

Focus Fund (M) 

All-caps 

Europe 

MSCI 

Europe 

Matthias  

Born 

78 m  

EUR 
+13.1% 

(02.10.2017) 

+6.3% 
(02.10.2017) 

+25.3% +5.5% 

Berenberg Eurozone  

Focus Fund (I) 

All-caps 

Eurozone  

MSCI  

EMU 

Matthias  

Born 

35 m  

EUR 
+8.2% 

(02.10.2017) 

+4.9% 
(02.10.2017) 

+24.4% +4.3% 

Berenberg European  

Small Cap (M) 

Small/Mid-

caps Europe 

MSCI 

Europe 

Small Cap 

Peter  

Kraus 

196 m  

EUR 
+8.3% 

(02.10.2017) 

+7.2% 
(02.10.2017) 

+26.1% +7.4% 

Berenberg European  

Micro Cap (I) 

Small/Mid-

caps Europe 

MSCI 

Europe 

Micro Cap 

Peter  

Kraus 

414 m 

EUR 
+5.6% 

(02.10.2017) 

+12.0% 
(02.10.2017) 

+14.2% +4.7% 
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Our additional value 

Why you should invest with usé  

1 Strong Berenberg platform and established brand with equity DNA 

2 Proven concept based on fundamental equity analysis and long-term investment horizon 

3 
Specialised team with very experienced portfolio managers and high commitment - fund managers 

are invested in their own funds* 

4 Focused product range 

5 Excellent performance results 

* The fund's disclosures are published on our website: https://www.berenberg.de/fund-disclosure/ 



Investment philosophy 03 
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Identification of structural and sustainable growth drivers  

Compound interest effect on equities 

Successful companies invest their profits in their own growth and ensure a compound interest effect for their 

shareholders through a prudent and long-term business policy.  

earnings growth 

(high single digit) 

allocation 

of capital 
multiple extension high shareholder return 

Sustainable 

returns 

Structural 

growth 

We invest in companies with above-average structural profit and                 

cash flow growth. 



Disciplined approach 

We focus on We do not 

1 Invest in loss making businesses 

2 Care about pure cyclical growth drivers 

3 Trade in stocks short term 

4 Care about sector or country selection 

5 Fixate on benchmarks 

1 High quality businesses 

2 Structural growth drivers  

3 Long-term investing 

4 Single stock analysis 

5 High conviction ideas 

18 



Fund overview 04 



Benchmark 

Single stocks 

Liquidity deployment 

Derivatives 

20 

Fund overview Berenberg European Focus Fund 

MSCI Europe Net Total Return EUR 

Max. 50 

No tactical control 

No use of derivatives 

Turnover Approx. 25% p.a. 

Market Cap 
European companies above 500 m. EUR market cap; typical split: 75% > 5 bn 

EUR market cap, 25% < 5 bn EUR market cap 

Currency hedging No currency hedging 

Restrictions Shares of companies from the European area 
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Portfolio vs. Benchmark 

Source: Berenberg, January 2019 

Revenue Growth ï Portfolio vs. Benchmark  

Return on Equity ï Portfolio vs. Benchmark  
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Companies with structural growth  

in their respective areas 

Sector Structural growth driver Stocks 

Consumer 

Development in health & wellness Adidas | Kerry 

Rise of the chinese middle class Diageo | Heineken | LVMH | Pernod | Moncler 

Technology 

Rise in semi content Infineon | ASML | VAT 

Progress in digitalisation Softcat | Bechtle | Simcorp | Netcompany | Adyen | Worldline 

Industrials 

Development in energy efficiency Nibe | Infineon | Carel 

Progress in automation processes TROAX | Epiroc | TKH 

Financials 

Rise of private markets Intermediate Capital | Partners Group 

Rise of index tracker products LSE 

Health Care 

Aging of the population  Grifols | Straumann 

Pressure on health care budgets Lonza 



Growth figures by market capitalisation 
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Source: Berenberg, May 2019 

Weight 
Sales Historic 5y 

CAGR 

Earnings Historic 5y 

CAGR 

Earnings 

volatility 

European Focus Fund 99.80% 12.80% 17.80% 0.83 

Top 10 Holdings 27.30% 9.80% 13.80% 0.51 

Market cap 

> 20bn EUR 

ü  more mature business models 

with stable above-average 

growth  

35.10% 10.20% 14.20% 0.57 

Market cap 

5-20bn EUR 

ü established business models 

in a dynamic growth phase 
31.10% 12.00% 18.20% 0.91 

Market cap   

< 5bn EUR 
ü strong growth, high potential 33.60% 14.90% 20.40% 0.96 
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Top 10 holdings and growth figures 

Name Return on Equity 
Underlying Sales 

Growth 

Underlying Earnings 

Growth 

London Stock Exchange Group PLC 12% 13% 15% 

LVMH Moët Henn. L. Vuitton SE 19% 8% 13% 

SAP SE 15% 6% 8% 

ASML Holding N.V. 17% 15% 19% 

Téléperformance SE 12% 9% 17% 

DIAGEO PLC 30% 3% 6% 

adidas AG 17% 12% 19% 

Netcompany Group A/S 10% 53% 30% 

Sika AG 20% 7% 15% 

INFINEON TECHNOLOGIES AG 15% 10% 18% 

Source: Berenberg, September 2019 



Benchmark 

Single stocks 

Liquidity deployment 

Derivatives 
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Fund overview Berenberg European Small Cap 

MSCI Europe Small Cap Net Total Return EUR 

70 ï 90 

No tactical control 

No use of derivatives 

Turnover < 40% p.a. 

Market Cap 
Core range of holdings: 1 ï 4 bn EUR; leeway between 500 m and 5 bn EUR 

(On purchase) 

Currency hedging No currency hedging 

Restrictions European Small Caps 
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Benefits from our Micro Cap expertise 

Source: Berenberg, company websites Source: Bloomberg 

From Micro to Small Cap 

ÅBerenberg European Micro Cap is used as additional source 

of investment ideas 

ÅMicro Cap holdings growing into Small Cap stocks (market 

cap ~ 1bn EUR) qualify for an investment in the Small Cap 

fund 

ÅWe have a clear competitive advantage here: we know the 

company/ management very well and have followed it for 

many years already 

ÅBerenberg European Small Cap benefits from greater 

exposure to under-researched high-growth companies 

Berenberg European Small Cap with significant lower 

average weighted market capitalization 

Berenberg European Small Cap: 1.6bn EUR; Benchmark: 

2.7bn EUR 

ÅPeer Group*: average of 3.1bn EUR, median of 3.0bn EUR   

Date: January 2019 

Berenberg European  

Micro Cap 

Berenberg European  

Small Cap 

  

time 

market cap 

GB Group 

Pharmagest 

* Peer group consists of 17 funds by different asset managers, **inception of Micro Cap Fund  

Solutions 30 

ID Logistics 

Oct. 2017** Jan. 2019 

GB Group 620 757 

Fenner 740  (Merger) 

ID Logistics 755 805 

Pharmagest 760 845 

Hypoport 925 1,205 

Solutions 30 357 1,151 

Market Cap in m EUR 

https://www.google.com/url?sa=i&rct=j&q=&esrc=s&source=imgres&cd=&cad=rja&uact=8&ved=2ahUKEwj0ute3-eHbAhUSZVAKHX9YBCgQjRx6BAgBEAU&url=https://www.hypoport.de/presse/download-center/&psig=AOvVaw3QBBqnAZZXSRi08J23QlkQ&ust=1529574029977846
http://www.fenner.com/en/home
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Investment process 

Investment universe 

ÅFocus on Eurozone All Caps (> 500 mn EUR 

market cap) 

Idea generation 

ÅEquity fund management, research, company management,  

industry experts  

Fundamental equity analysis 

ÅIn depth analysis of qualitative and quantitative criteria, discussion 

with all relevant sources that offer important insights  

 
Portfolio construction 

ÅBuy/Sell discipline and position sizing 

28 

 

Risk management 

ÅContinous monitoring of 

portfolio and single stock risk 

ÅESG monitoring 

~50 

~500 

~150 

~1000 

Berenberg Eurozone Focus Fund 

Disciplined implementation of the investment approach. 

 



Competitive position 

ÅEntry barriers 
High because of technology, 

solutions/services, and high quality 

ÅPower of suppliers 
Low as easily exchangeable 

ÅPower of buyers  
Low as product is critical for end-product and 

small part of COGS 

ÅThreat of substitutes 
Medium as in particular smaller clients (80%) 

depend on service & technology 

 

Market 

ÅKerry is targeting the highly fragmented 

USD 70 bn food ingredients market 

ÅDrivers are urbanisation, demographics, 

natural ingredients  

ÅSmaller costumers (challenger brands) 

are growing faster than established food 

brands 

Management & Corporate Governance 

ÅCEO Edmond Scanlon joined Kerry  

in 1996 

ÅExtremely strong entrepreneurial culture 

with long-term focus on shareholder 

value 

ÅIncentive system is aligned to  

increase shareholder return  

Business model 

ÅKerry is active in two divisions:  

Taste & Nutrition (79% of revenue), 

Consumer Food (21% of revenue) 

ÅLeading provider of Taste & Nutrition 

(T&N), technologies to the global food, 

beverage and pharmaceutical industries 

ÅActively pursuing value-accretive M&A 

ÅFocus on natural ingredients  

29 

Kerry  

Fundamental analysis ï Qualitative criteria 

Source: Bloomberg, Kerry, 30.09.2019 

Country Ireland 

Sector Chemicals 

Market Cap 18.9 bn EUR 



Valuation 

Å24.0x P/E 2019e, 21.8x P/E 2020e 

Å16.9x EV/EBITDA 2019e, 16x 

EV/EBITDA 2020e 

ÅWe expect > 7% EPS growth over  

the next two years 

 

ROE and EPS Performance overview 

Financial strength 

Å1.9x net debt/ EBITDA 

ÅFCF conversion: 55.3% FCF/net 

income  

Å31.8% ROCE 

Å3.6% Sales CAGR 2014ï2017 

30 

Kerry  

Fundamental analysis ï Quantitative criteria 

Past performance is not a reliable indicator of future returns. 

Source: Bloomberg, Kerry, 30.09.2009 ï 30.09.2019 



Competitive position 

ÅEntry barriers:  
High because of highly recognized brands  

and strong grip on distribution 

ÅPower of suppliers:  
Low as easily exchangeable 

ÅPower of buyers:  
Medium as market is fragmented 

ÅThreat of substitutes:  
Low as there are only so many iconic brands 

with strong heritage in the luxury space 

 

Market 

ÅWith its various products, LVMH´s 

target group starts in the middle class 

and goes all the way to UHNWI 

ÅDrivers are the growing middle class in 

EMs as well as the developed countries 

getting richer 

Management & Corporate Governance 

ÅCEO Bernard Arnault owns 46% of 

company and has been the mastermind 

behind the current structure of LVMH 

ÅExtremely strong entrepreneurial culture 

with long-term focus on shareholder 

value 

ÅIncentive system is aligned to  

increase shareholder return  

Business model 

ÅLVMH is the largest luxury company  

in the world 

Å strong positions in the fashion & leather 

goods, the perfume as well as the 

champagne & cognac market 

ÅLVMH has a very solid distribution 

footprint, with a significant amounts of 

its products sold directly to consumers  

31 

LVMH  

Fundamental analysis ï Qualitative criteria 

Source: Bloomberg, LVMH, 30.09.2019 

Country France 

Sector Consumer 

Discretionary 

Market Cap 183 bn EUR 



Valuation 

Å20x P/E 2018e, 18x P/E 2019e 

Å11x EV/EBITDA 2018e, 10.5x 

EV/EBITDA 2019e 

ÅWe expect > 12% EPS growth over 

the next two years 

 

ROE and EPS Performance overview 

Financial strength 

Å0.6x net debt/ EBITDA 

ÅFCF conversion: 97.6% FCF/net 

income  

Å30.4% ROCE 

Å11.6% Sales CAGR 2014ï2017 
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LVMH  

Fundamental analysis ï Quantitative criteria 

Past performance is not a reliable indicator of future returns. 

Source: Bloomberg, LVMH, 30.09.2009 ï 30.09.2019 



Competitive position 

ÅEntry barriers 
Fairly high because of globally diversified 

customer network and technological 

advancement 

ÅPower of suppliers 
Limited but input price dependency 

ÅPower of buyers 
Limited as Oeneo focusses on quality and 

reducing clientós risks of reputational 

damages 

ÅThreat of Substitutes 
Concentrated as the two largest companies 

control 60% of the cork and 37% of the  

barrel market, only one major competitor 

ÅRivalry 
Low as screw-caps are winning market 

shares compared to synthetic corks, low level 

of rivalry due to missing features such as 

oxygen permeability 

 

Market 

ÅVery attractive and growing niche 

market due to increasing awareness 

towards cork defects 

ÅPremium segment expected to grow 

above GDP level in the next years  

Management & Corporate Governance 

ÅCEO Nicolas Heriard Dubreuil as his 

family owns 63% of the shares 

Business model 

ÅLeading manufacturer of premium wine 

barrels and corks with a worldwide 

market share of 20% respectively 12%  

ÅFocus on innovation which led to rising 

market shares in both sectors 

ÅUnique expertise in cork closure and 

cooperage with production of In-House 

DIAM corks and premium focus of 

Seguin Moreau 

ÅCustomers include some of the largest 

wine producers and distributors in the 

world such as Chateau Mouton-

Rothschild or Chateau Latour 

33 

Oeneo 

Fundamental analysis ï Qualitative criteria 

Source: Bloomberg, Oeneo, 30.09.2019 

Country France 

Sector Materials 

Market cap 670 m EUR 



Valuation 

Å19x P/E 2019e, 16x P/E 2020e 

Å11x EV/EBITDA 2019e, 10x EV/EBITDA 

2020e 

ÅWe expect 10-15% EPS growth over 

the next 3-5 years 

Financial strength 

Å0.8x net debt/ EBITDA 

ÅFCF conversion: 90% FCF/net income 

Å13% ROCE 

Å13% Sales CAGR 2014ï2017 

34 

Oeneo 

Fundamental analysis ï Quantitative criteria 

Past performance is not a reliable indicator of future returns. 

Source: Bloomberg, Oeneo, 30.09.2014 ï 30.09.2019 
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Competitive position 

ÅEntry barriers                                    
Very high, due to high quality requirements 

and global sales acivities 

ÅPower of suppliers                         
Limited, as there are many different 

suppliers and one centraliced procurement 

ÅPower of buyers                                
Low, due to small order sizes  

ÅThreat of substitutes 
Non-existent, as there are strict security 

targets  

ÅRivalry                                       
Low, as small niche and fragmented market 

 

Market 

ÅThomas Widstrand has been CEO 

since 2008 and has led and globalized 

Troax very successfully. 

ÅHe holds 6% of the shares. 

Management & Corporate Governance 

ÅIncreasing automation and use of 

robots increases demand for Troax 

products 

ÅStrict safety regulation as another 

market driver 

ÅFragmented market with many 

inefficient providers 

Business model 

ÅTroax is the world market leader in the 

production of metal grids for machine 

protection and the design of logistics 

solutions.   

ÅCustomers are OEM's, logistics 

companies, retailers and homeowners. 

ÅThe company is operating in a highly 

profitable niche with structural growth 

drivers and low capital intensity. 

35 

Troax 

Fundamental analysis ï Qualitative criteria 

Source: Bloomberg, Troax,30.09.2019 

Country Sweden 

Sector Industrials 

Market cap 555 m EUR 



Valuation 

Å22x P/E 2018e, 19x P/E 2019e 

Å17x EV/EBIT 2018e, 14x EV/EBIT 

2019e 

ÅWe expect 15% EPS growth over the 

next 3-5 years 

Financial strength 

Å-0.7x net debt/EBITDA 

ÅFCF conversion: 81%  

Å21% EBIT margin 

Å25% ROCE 

Å21% Sales CAGR 2014ï2017 
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Troax 

Fundamental analysis ï Quantitative criteria 

Past performance is not a reliable indicator of future returns. 

Source: Bloomberg, Troax, 30.09.2015 ï 30.09.2019  
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1 

Risk management ï ESG risk 

Flagging  Active Engagement 

 

2 3 
Assessment and Follow-Up 

37 

Portfolios are monitored and every single investment will receive a flag, if new issues of potential concern 

arise. On a range from green (good) to red (bad) we can identify the potential ESG risks of a specific 

investment. 

Minor conflicts No analysis of controversies Not Excluded  

Questionable controversies If controversies arise, we undertake further 

research and, if applicable, we start active 

engagement with the relevant companies. 

Discussion and assessing if position is 

removed from the portfolio. Ongoing 

monitoring of investments in the portfolio. 

Serious controversies No analysis of controversies Excluded 
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MSCI ESG Ratings 

Berenberg European Focus Fund  AAA 

Berenberg Eurozone Focus Fund AA 

Berenberg European Small Cap  A 

Berenberg Global Focus Fund A 

Berenberg Sustainable World Equities A 

Berenberg Aktien - Strategie Deutschland  A 

Berenberg-1590-Aktien Mittelstand BBB 

 

Source: MSCI. September 2019 


